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Dear fellow dealer,
I would like to introduce you to a concept that I believe all retail outlets of power garden and mowing equipment should seriously consider.
Back in 2008, I decided that if I was to increase the profitability of my business, as well as expanding my product offering and diversify our product range, I needed to look firstly at a well known and well respected brand to partner with, and then to investigate what they could present that would change my business from being seasonal, to one that offers year round profit opportunity.
I made the decision to partner with AL-KO, a brand with whom I was familiar due to their range of Ride on Tractors and lawn mowers, as well as other power garden equipment within their range.
AL-KO presented to me, their expanding range of power garden equipment along with their Electric Waterpump range. It was then a fairly easy decision for me to make to include additional AL-KO products within my retail range.
What I did not expect was the almost immediate results I achieved with these products.
The garden season in 2008/2009, as we are all aware, was tough for everyone. What was a real positive for the Powerquip business was the AL-KO waterpumps. My business became a thriving retail outlet, not just a servicing centre when retail sales were down.
My existing customers, and with some smart promotion, new customers, were offered a ‘one-stop shop’ experience whereby they could come to me for more than just mowers, ride on’s and chainsaws. Adding waterpumps opened the business to a new market of customers, and the sales and profits started climbing.
AL-KO was able to provide all the POS material I required, assisted with a working model on the shop floor, which virtually sold the AL-KO waterpump products for me, and offered excellent profit and margin opportunity, with very little risk.
Why very little risk?
AL-KO’s buy price for the waterpumps is extremely attractive, the product is reliable and durable, and best of all, the range comes with 2 and 3 year replacement warranties – peace of mind for the customer, and no servicing costs or parts to stock.
When AL-KO approached me to share my success, I didn’t hesitate. It is a great thrill to let you, my peers, know of my success, and I DO NOT hesitate in recommending AL-KO as a supplier of superior power garden equipment, but also as a way to increase your business profitability.
Yours Truly


Shane Russell
Powerquip Hallam
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